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HELP WANTED

THE GRAFTON PUBLIC SCHOOL is 
seeking qualified Business Manager. 
A bachelor’s degree in accounting, 
business or finance is required. 
Competitive salary and benefits 
offered. Send a letter of application, 
resume, and references to:
Darren Albrecht, Grafton School 
District, 1548 School Road, Grafton, ND 
58237.  Darren.Albrecht@k12.nd.us

ELEMENTARY TEACHERS WANTED: 
Christian Crossroads Academy. Stanley, 
ND. Opening Fall 2026. Opportunity to 
integrate skills and faith. Learn more: 
@CCAND.com or call 701-621-2341.

YOU CAN PLACE a 25-word classified 
ad—like this one—in every North Dakota 
newspaper for only $160. It’s easy. 
Contact this newspaper for details.

SERVICES

NEED NEW WINDOWS?  Drafty 
rooms? Chipped or damaged frames? 
Need outside noise reduction? New, 
energy efficient windows may be the 
answer! Call for a consultation & 
FREE quote today. 1-877-200-2734

ELECTRICAL SERVICES:  Reliable & 
experienced. Competitive rates.  From 
simple household problems to installing 
a brand new electrical system, we can 
take care of it all! Call now and have 
the zip code of the service location 
when you call! 1-877-403-0282

STRUGGLING WITH DEBT? If you 
have over $15,000 in debt we help 
you be debt free in as little as 24-
48 months. Pay nothing to enroll. 
Call Now: 1-877-688-0872

FARMLAND

WANTED TO PURCHASE OR RENT 
farmland in the Drayton, St. 
Thomas, Oakwood area.  Call Andy 
Grzadzieleski at 701-360-3351.

ND FARM LAND Values surge upward. 
Are you selling or renting? Pifer’s 
Auction and Farm Land Management. 
Bob Pifer 701.371.8538. Kevin Pifer 
701.238.5810. Free evaluation.

MSC FOR SALE

CA$H PAID FOR HIGH-END MEN’S 
SPORT WATCHES! Rolex, Breitling, 
Omega, Patek Philippe, Heuer, Daytona, 
GMT, Submariner and Speedmaster. 
These brands only! Call 1-833-641-6634

LOOKING FOR THE most complete listing 
of ND Media? ND Media Guide. Call 701-

223-6397, ND Newspaper Association.

AUTOS WANTED

Donate your vehicle to help find missing 
children and prevent abduction.  Fast 
free pickup, running or not, 24 hr 
response.  No emission test required, 
maximum tax deduction.  Support Find 
the Children, call: 1-833-545-0694. 

HEALTH/MEDICAL

VIAGRA and CIALIS USERS! 50 Pills 
SPECIAL $99.00! 100% guaranteed. 
CALL NOW! 1-833-641-3417

MISCELLANEOUS

WE BUY VINTAGE GUITARS! Looking 
for 1920-1980 Gibson, Martin, 
Fender, Gretsch, Epiphone, Guild, 
Mosrite, Rickenbacker, Prairie State, 

D’Angelico, Stromberg. And Gibson 
Mandolins / Banjos. 1-833-641-7066

WE BUY HOUSES for Cash AS-IS! 
No repairs. No fuss. Any condition. 
Easy process: Call, get cash offer 
and get paid. Call today for your 
fair cash offer: 1-701-498-1853

WATER & FIRE DAMAGE RESTORATION. 
Our trusted professionals will restore 
your home to protect your family 
and your home’s value! Call 24/7: 
1-877-936-0513 Mold Remediation 
services are also available!

HAVE a news release or other 
information that needs to reach all 
ND newspapers? ND Newspaper 
Association can help! One call 
does it all. 701-223-6397.

clerk for VandeWalle in 2010-
11 and who spearheaded the 
commissioning of the biography, 
said one of the most compelling 
things for him about VandeWalle 
was his fidelity to public service. 

“He never married, he took care of 
his mom, and he literally dedicated 
his whole life to the state and 
the country,” Andrist said.

“I think kind of setting that as like 
an almost unattainable goal, or 
benchmark, in 2026 and beyond 
is perhaps a little overwhelming 
for those thinking about public 
service, but I think that's worth 
celebrating and pursuing,” he said. 

Born Aug. 15, 1933 during one of 
the driest years on record, Gerald 
VandeWalle said that besides his 
parents and his immediate family 
his egalitarian childhood among the 
farmers and miners in the Noonan 
community was also formative. 
Most in the tight knit community 
were neither rich nor poor, he said. 

VandeWalle vividly remembers the 
owner of the local drugstore telling 
him as a child, “If you ever go out, 
if you embarrass yourself, you 
embarrass the whole community,” 
which he said surprised him. 

“That stuck with me all 
the years,” he said. 

Bismarck-based attorney and 
lobbyist Jack McDonald, who has 
known VandeWalle since helping 
him with his first Supreme Court 
election campaign in 1978, said 
that besides his importance in the 
state and through national legal 
organizations, what impressed him 
most was “the Chief’s” kindness. 

“What stood out all the time 
is how attentive he was to 
everybody, and how kind he was 
to people, even though he was 
Chief Justice,” McDonald said. 
“It constantly amazed me.” 

The other aspect was his 
sincerity and honesty, he said. 

“He was extremely well respected 
by legislators no matter what 
and no matter what party it 
was,” McDonald said. 

VandeWalle’s deep respect for the 
law and the standards of the legal 
system, as well as his egalitarian, 
humble and non-partisan nature, 
give him pause when looking at 
how the Supreme Court and other 
influential courts are now perceived 
at the national level, he said. 

VandeWalle said framing by the 
national press over the years 
about liberal versus conservative 
judges – with stories often referring 
to the president and the politics 
of that president who appointed 
them instead of focusing more 
on the issues or decisions they 
preside over – is something that’s 
bothered him for some time. 

It hasn’t helped that in recent years 
presidents have been playing into 
that and politicizing the courts. 

“I’m concerned about the 
stature of courts generally after 
all this is through, because 
I think they’re going to be 
considered just another branch of 
government,” VandeWalle said. 

Copies of the book will be 
available at the North Dakota 
Heritage Center and online. 
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NDSU soybean breeder, discussing 
soybean variety development in 
North Dakota; and Jochum Wiersma, 
UMN small grains specialist, 
addressing fungicide use in wheat.

Jodi DeJong-Hughes, UMN Extension 
water quality educator, will talk about 
soil compaction and its impact on 
crops, and Lindsay Pease, UMN 
Extension specialist in nutrient and 
water management, will discuss 
the potential economic benefits of 
drainage and phosphorus fertilizer 
in wheat and soybean rotations.

Breakout sessions include early-
season establishment of wheat 
yield potential with Jay Goos, NDSU 
professor emeritus; spray nozzle 
and carrier volume effects on 
pesticide application with Navjot 
Singh, graduate student at UMN; 
insect pest identification with 
Claire LaCanne, UMN Extension 
crops educator; and weed seedling 
identification with Eric Yu, UMN 
Extension crops educator.

Daryl Ritchison, NDAWN director and 
North Dakota state climatologist, will 

talk about the weather in a growing 
season recap of 2025 and provide a 
forecast for 2026. The final speaker 
of the day is Ron Haugen, NDSU 
farm management specialist, who 
will provide an overview of current 
farm programs and an update on 
tax issues affecting farmers.

The Best of the Best events are 
free to attend, but registration is 
highly encouraged to help with 
lunch planning. Registration 
information, as well as a full 
event agenda, is available at 
ndsu.ag/BoB-meetings26.

Certified crop advisers can 
earn continuing education 
units (CEUs) by attending.

The Best of the Best in Wheat and 
Soybean Research Meetings are 
made possible by sponsorship 
from the Minnesota Association of 
Wheat Growers, Minnesota Wheat 
Research and Promotion Council, 
Minnesota Soybean, North Dakota 
Wheat Commission, North Dakota 
Soybean Council and the North 
Dakota Grain Growers Association.
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and the lowest reading since 
January 2021.

•	 The net percent of owners 
expecting better business 
conditions rose 9 points from 
November to a net 24% (season-
ally adjusted), contributing the 
most to the rise in the Optimism 
Index. This was the first increase 
since July.

•	 When asked to evaluate the 
overall health of their business, 
9% rated it excellent (down 2 
points), 54% rated it good (up 
1 point), 34% rated it fair (up 
4 points), and 3% rated it poor 
(down 2 points).

•	 The net percent of owners 
reporting inventory gains rose 6 
points to a net negative 1% (sea-
sonally adjusted), the highest 
reading of the year.

•	 In December, 64% of small 
business owners reported that 
supply chain disruptions were 
affecting their business to 
some degree, unchanged from 
November. Beneath simple yes/
no impact binary, there was a 
positive shift from those report-
ing a significant impact to those 
reporting a moderate or mild 
impact.

As reported in NFIB’s monthly jobs 
report, a seasonally adjusted 33% of 
all small business owners reported 
job openings they could not fill in 
December, unchanged from Novem-
ber. Unfilled job openings remain 
above the historical average of 24%. 
Of the 53% of owners hiring or trying 
to hire in December, 91% reported 
few or no qualified applicants for 
the positions they were trying to fill. 
A seasonally adjusted net 17% of 
owners plan to create new jobs in the 
next three months, down two points 
from November.

Fifty-six percent of small business 
owners reported capital outlays in 
the last six months, up four points 
from November. Of those making ex-
penditures, 37% reported spending 
on new equipment (unchanged), 27% 
acquired vehicles (up eight points), 
and 19% improved or expanded 
facilities (up five points). Thirteen 
percent spent money on new fixtures 
and furniture (up three points), and 
7% acquired new buildings or land 
for expansion (up two points). Nine-
teen percent (seasonally adjusted) 
plan capital outlays in the next 
six months, down one point from 
November. Historically, this is a weak 
reading.

A net negative 8% of all owners 
(seasonally adjusted) reported higher 
nominal sales in the past three 
months, up one point from Novem-
ber. Actual sales remain below the 
historical average of a net 0%. The 
net percent of owners expecting 
higher real sales volumes over the 
next quarter fell five points from 

November to a net 10% (seasonally 
adjusted).

The net percent of owners report-
ing inventory gains rose six points 
to a net negative 1% (seasonally 
adjusted), the highest reading of the 
year. Not seasonally adjusted, 13% 
reported increases in stocks (up one 
point), and 15% reported reductions 
(down 3 points). A net negative 1% 
(seasonally adjusted) of owners 
viewed current inventory stocks as 
“too low” in December, unchanged 
from November. A net negative 1% 
(seasonally adjusted) of owners plan 
inventory investment in the coming 
months, unchanged from November.

In December, 64% of small busi-
ness owners reported that supply 
chain disruptions were affecting 
their business to some degree, 
unchanged from November. Three 
percent reported a significant impact 
(down four points), 21% reported a 
moderate impact (up two points), 
40% reported a mild impact (up two 
points), and 35% reported no impact 
(unchanged).

In December, both actual and 
planned prices fell from the previous 
month. The net percent of owners 
raising average selling prices fell four 
points from November to a net 30% 
(seasonally adjusted). Price increas-
es remain well above the historical 
average of a net 13%, suggesting 
continued inflationary pressure. In 
addition, November recorded a sub-
stantial increase in this net percent, 
so despite the December decline, the 
level is well above the typical level for 
the last two years. Unadjusted, 34% 
reported higher average prices (down 
five points), and 8% reported lower 
average selling prices (unchanged). 
Looking forward to the next three 
months, a net 28% (seasonally 
adjusted) plan to increase prices, 
down two points from November. 
Twelve percent of owners reported 
that inflation was their single most 
important problem in operating their 
business (higher input costs), down 
three points from November.

Seasonally adjusted, a net 31% 
reported raising compensation, up 
five points from November. A sea-
sonally adjusted net 24% plan to 
raise compensation in the next three 
months, unchanged from November. 
The frequency of reports of positive 
profit trends rose three points from 
November to a net negative 20% 
(seasonally adjusted).  

Among owners reporting lower 
profits, 41% blamed weaker sales, 
13% cited the rise in the cost of 
materials, and 12% cited usual sea-
sonal change. Nine percent reported 
price change for their product(s) or 
service(s), and 7% cited labor costs. 
Among owners reporting higher 
profits, 64% cited sales volume, 14% 

cited usual seasonal change, and 3% 
cited higher selling prices.  

A net 5% reported their last loan 
was harder to get than in previous 
attempts, down one point from 
November. In December, a net neg-
ative 3% of owners reported paying 
a higher interest rate on their most 
recent loan, down five points from 
November and the lowest reading 
since January 2021. The average 
rate paid on short maturity loans was 
8.4% in December, up 0.5 points 
from November’s lowest level since 
May 2023. Twenty-five percent of all 
owners reported borrowing regularly, 
up two points from November but 
still at a historically low level.

When asked to evaluate the overall 
health of their business, 9% rated it 
as excellent (down two points), 54% 
rated it as good (up one point), 34% 
rated it fair (up four points), and 3% 
rated it poor (down two points). The 
net percent of owners expecting 
better business conditions rose nine 
points from November to a net 24% 
(seasonally adjusted), contributing 
the most to the rise in the Optimism 
Index. This was the first increase 
since July.

In December, 13% (seasonally 
adjusted) reported that it is a good 
time to expand their business, un-
changed for the second consecutive 
month. Compared to readings during 
economic expansions, this is not a 
strong reading.

In December, 20% of small business 
owners reported taxes as their single 
most important problem, up six 
points from November and rank-
ing as the top problem. This is the 
highest reading since May 2021. The 
percent of small business owners 
reporting labor quality as the single 
most important problem for their 
business fell two points from Novem-
ber to 19%. Labor costs reported as 
the single most important problem 
for business rose one point to 9%.

Twelve percent of owners reported 
that inflation was their single most 
important problem in operating their 
business, down three points from 
November. The percent of small 
business owners reporting govern-
ment regulations and red tape as 
their single most important problem 
fell three points to 7%. The percent 
of small business owners reporting 
poor sales as their top business 
problem rose one point to 10%.

In December, 9% reported the cost 
or availability of insurance as their 
single most important problem, down 
one point from November. Three 
percent reported that financing and 
interest rates were their top business 
problem in December, unchanged 
from November.  Six percent reported 
competition from large businesses 
as their single most important prob-
lem, up three points from November.

The NFIB Research Center has 
collected Small Business Economic 
Trends data with quarterly surveys 
since the fourth quarter of 1973 and 
monthly surveys since 1986. Survey 
respondents are randomly drawn 
from NFIB’s membership. The report 
is released on the second Tuesday of 
each month. This survey was con-
ducted in December 2025.
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